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Möbius default rate double its competitors
Möbius Financial Services has recorded twice the level of arrears  
as any other sub-prime lender, according to The Australian  
Financial Review. 

The latest figures from Standard & Poor’s show that almost 
22% of the loans issued by Möbius are in arrears, compared with 
others in the sub-prime market such as 15.3% at Liberty and 12.2% 
at Bluestone. 

Loans in technical default, or more than three months overdue, 
are at 15.6% for Möbius, but only at 9.5% for Liberty and 5.6%  
at Bluestone. 

Banks stand to lose $1bn
Australian banks could be facing losses totalling almost $1bn 
through their investment in troubled US mortgage lender, 
CountryWide, according to The Australian.

Both the Commonwealth Bank and National Australia Bank face 
losses of up to $300m, with ANZ looking at $150m and Westpac $100m.

The Big Four were included in a syndicate of 40 banks from 
around the world that threw the flailing lender a $13bn lifeline  
last year. 

Shares in America’s largest lender fell by as much as 30% after 
rumours emerged that it was seeking bankruptcy protection, 
although it has since denied that it is close to going broke.

BankWest appoints new managing director
BankWest has appointed Simon Walsh as managing director, 
following the retirement of Rodger McArthur.

Walsh, who is currently a BankWest board director and head of 
group strategy for HBOS Australia, said he was extremely pleased to 
be taking on the role and was looking forward to the challenge.

“I’m excited to have the opportunity to help maintain our  
focus on Western Australia, grow east coast business and find ways 
to bring greater benefits to customers. It’s an exciting time for 
BankWest,” Walsh said.

BankWest chairman Ian Mackenzie added Walsh was ideally 
suited to the role as he is from WA and has an excellent 
understanding of financial services in Australia.

“I’m delighted Mr Walsh has accepted the position as he brings 
a wealth of knowledge of retail and commercial strategy, and 
understands the prudent governance this role demands.”

Walsh previously served as BankWest’s director of group 
strategy and head of group strategy.

APRA to step up liquidity guidelines
The Australian Prudential Regulatory Authority (APRA) will expand 
the review of banks’ liquidity guidelines in an effort to combat the 
credit crisis, according to The Australian Financial Review (AFR).

After meeting with the federal treasurer, Wayne Swan, and the 
Reserve Bank of Australia, APRA decided on the review in order to 
ensure the banks are well positioned to withstand any severe 
financial market downturns. 

APRA chairman John Laker said the main challenge for 2008 
was to ensure that regulated institutions remained focused on 
negotiating a difficult period, according to AFR. 

APRA has been in regular contact with deposit-taking 
institutions since the credit crisis began, to ensure that they have 
both sufficient liquidity and funding sources to meet the needs of 
their customers. 

However, Laker said the main risk was the credit crunch 
intensifying to the point that global markets shut down.

Westpac helps out home loan customers affected by floods 
Westpac has announced a special disaster relief package to assist 
customers seriously affected by floods in South East Queensland 
and northern NSW. 

“No one is fully prepared for a natural disaster. Our thoughts are 
with everybody affected by the floods, many of whom are Westpac 
customers,” Westpac’s general manager for financial services in 
regional NSW, Rob Ewin, said. 

“We understand how situations like this can affect our 
customers’ financial circumstances and at this time they don’t need 
the additional burden of worries over financial commitments.”

Under the relief package, customers with Westpac home loans 
who were affected by the floods may apply to defer repayments for 
up to three months. 

Affected businesses with existing loans can also request loan 
restructuring without incurring the usual bank establishment fees. 
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Where has the majority of your business come from over the 
past six months?
Investors – most of my clients are property investors (both 
residential and commercial).

What was the highest selling product over the past  
six months? 
Professional packages and five-year fixed rates on large 
commercial loans.

Where do you intend to increase business over the next  
12 months?
Leasing and commercial. At present this represents 30% of  
our business. We are looking to increase this to 50% in the next 
12 months.

What is the most effective form of advertising for  
your business?
Word of mouth. All of our work is from existing clients  
and professionals.

The majority of my referrals come via: 
Existing clients and accountants.

No. of loans settled per month/year:  
30 per month and 300 per year.

Record month: 48.

Average month: 30.

Average loan amount: $400 000.

Short-term goal:
Finalise my strategic alliances with certain professional firms.

Twelve-month plan: 
Reduce the number of hours in my working week to 35 and 
ensure I have six weeks of holidays every year.

Preferred lender and reason: 
No preferred lender. I will analyse each lender and recommend 
the one that best suits my clients and objectives. I regularly use a 
very large panel of lenders.

Biggest career challenge and how was  
this overcome?
Juggling a financial planning practice and finance broking firm. 
Overcome by introducing a business partner in the financial 
planning practice and now I concentrate on the finance broking.

Every broker needs…
A brilliant PA and a supportive family.

In my spare time, I like to…
Spend time with the family, play sport and travel. 

Company: Oracle Lending Solutions
Current role: Director
Years in broking: Nine
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